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 When fall harvest comes around, we all think about the 
changing of seasons. I would say this year the biggest thing we have 
seen change is acres. The Lord blessed us with more August rainfall 
than many people can even remember. I think to be statistically cor-
rect, it was the third wettest August on record. Corn was far enough 
along in its growing cycle the rains might have been just a little late. 
Soybeans, on the other hand, benefitted immensely from the ample 
rain fall. Milo yields are not what we have seen in the past, but again, 
neither are acres. The producer has made a decision that milo, given 
some agronomy difficulties/cost (sugar cane aphid), was better off left 
out of the double crop rotation. The producer saw the soybean price 
and made a big switch. If you are a supply/demand economic person, 
seeing the grain producer so reactive to changing prices and managing 
his farm accordingly is always exciting. With that in mind, what hap-
pens to wheat acres next year?
 Will we see the producer be as elastic to traditional wheat 
acres as they were with double crop acres? The wheat market is doing 
its best to find out, all the while trying to remain competitive in a 
world market to attract demand. So even when it seems the markets 
are not doing much, they might be doing more than you think. This 
fall, we have seen Dec KC wheat futures market retract 40+ cents. In 
October, they tested contract lows. One week later, they bounced 30 
cents from those recent lows back in the mid 420 range, so there has 
been some decent volatility to the markets. It pays to have open orders 
in because in this day and age, we live in a single USDA report that 
can have significant impacts to a producer’s profitability. The long term 
trend has been lower, and that has many people questioning the wheat 
acres moving forward. In recent memory, we have seen the producer 
stick pretty closely to crop rotations verses economics; however, the 
commodity markets were in more bullish environments. Now you 
switch the “bullish” cycle to “bearish,” and many people believe crop 

rotations will change to economic rotations as they should. Today’s 
environment is more than “maximizing your yield to produce the best 
crop they can.” It’s about maximizing those acres to produce all they 
can.  
 Producing great yields is half the battle. Marketing is the oth-
er half. For those that have been to a recent farmer marketing meeting, 
you might have heard me say, “It’s not farming to thrive; it’s farming 
to survive.” That is a sad and ugly truth, but right now, it is a reality. 
We are seeing carryover of volumes of grains in the United States that 
we have not seen in many years. A gluttony of grain will make it very 
difficult to find bull in the commodity discussions. This too shall pass, 
just like the seasons change, and just like the weather patterns change. 
This is Kansas after all. 
 Reports out in October showed more signs of La Niña; many 
were expecting La Niña to appear much earlier in the calendar year. La 
Nina in the winter time would, by most weather experts, mean a drier 
southern U.S., a wetter corn belt, and a much colder north central 
U.S. Time will tell, but this is something I think should be monitored 
closely.
 Your Comark Grain Marketing company is changing as well. 
As many of you have heard, Comark Grain Marketing has four bun-
kers of wheat this year. Needing to bunker wheat is a new endeavor for 
us. As we mentioned earlier, with the excess supply of wheat and poor 
export demand, making space for fall crops looked all but impos-
sible. These bunkers allowed us to move grain to create much needed 
space all while not having to sell those bushels into an inundated cash 
market. We are currently 80% done filling those bunkers and looking 
to finish very soon. This was something not in the “norm” for our area 
and something we all had to work together to accomplish. Same with 
fall harvest this year; we will need everyone’s cooperation and under-
standing as we try to handle what looks like the largest fall crop in 
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Comark Grain Marketing’s history.  
 Getting back to the discussion on change, please keep 
marketing in mind when you are making changes. I will not change 
my message from a marketing standpoint. Know your break evens, 
know how crop insurance effects your marketing decisions, and lock 
in margin. That will be best way you as producers can beat these slim 
margins.  Markets can be quick to change for either better or poorer. A 
big decision to change rotation could look good at the time you made 

that decision; however, if it is not followed up 
with action from a marketing standpoint, 
come harvest your “would be gain” could be “a new pain.” 
 As always, Comark Grain Marketing appreciates your busi-
ness. Thank you for your patience this fall harvest and understanding 
as we work through the challenges. 

 Agricultural 
machinery repairs 
are costlier than 
ever. In these current 
economic times, an 
unexpected break-

down and repair bill could break you! Take advantage of agriculture’s 
best warranty available and sign up for the Cenex Total Protection 
Plan®, which has been used by farmers for nearly 40 years! Coverage is 
available for both new and used equipment and even some stationary 
power equipment.

•	 Depending on your equipment and the fuel and types of oil 
used, you could qualify for up to 10 years and 10,000 hours of 
coverage.

•	 Coverage can include components such as diesel engines, injec-
tion pumps, fuel injectors, hydraulic/transmissions, differentials, 
and hydrostats.

•	 This protection plan has ZERO deductible per work order—the 
bill is simply paid.

WHAT’S THE PRICE TAG FOR NO COST EQUIPMENT REPAIRS
•	 It is NOT pro-rated, meaning you have the same 100% coverage 

on your components for the length of the warranty.
•	 This is a “no fault” warranty so your 

repair costs are paid without proof of 
why or how the problem occurred.

•	 This warranty is transferable to the 
next owner if you decide to sell your 
equipment.

•	 This amazing coverage is available 
for just $299 for new equipment 
($399 for used) and you receive $200 
in rebate coupons to be used for Cenex Products (oil, hydraulic 
fluid, Cenex Premium Diesel Products)!

 Call Abbey Sivils, Certified Energy Specialist at 316-680-8549 
to discuss how this warranty can specifically benefit you and to get 
signed up!

When I found out the warranty 
would cover my engine overhaul, 
my reaction was pure relief. 
Producer from Bloomfield, Nebraska

and your peace of mind?
 Proper fuel tank main-
tenance is an important part of 
keeping your operation running 
smoothly, yet it is something that 
is quite often overlooked. Proper 
tank maintenance helps ensure 
your fuel supply stays clean and 
free of harmful contaminants in 
your storage tank and remains 
that way until it reaches your fuel 
system. Removing water, sedi-
ment, and other impurities from 
your storage tank (and possibly 
your equipment tanks) prevents 
them from entering your fuel 
system where they can lead to 
corrosion, filter plugging, and 
possible ice formation that can 

severely hamper your engine’s 
performance. 
 One of the most com-
mon ways that water becomes 
present is through condensation 
created during the fall months 
when we continue to have warm 
days and much cooler nights. 
Cenex® Premium Diesel fuels 
contain demulsifiers that force 
water to the bottom of your tank, 
allowing for easy draining and 
removal. This prevents unwanted 
moisture from being carried 
through the fuel system and 
reduces the volume of water en-
tering the combustion chamber, 
which benefits you with less wear 

on injectors, fewer filter replace-
ments, and helps to prevent algae 
formation in the storage tank. It 
is recommended to drain the wa-
ter and remove all contaminates 
from your tank 3-4 times per 
year, and it is recommended that 
you clean your tank annually. 
 As always, we would 
encourage you to do your tank 
maintenance before cold weather 
becomes a reality. Regular main-
tenance of your tank is critical 
and should be implemented to 
keep your tanks in great shape 
and your business running as 
efficiently and effectively as pos-
sible.

PROPER FUEL TANK MAINTENANCE


